
Names Fast 
 

 

The key to success for Bowl for Kids’ Sake will be the solicitation of pledges via email,  
letter-writing, phone calls and personal asks. Take a minute to complete this brainstorm. When 
you are finished, you will be armed with names and addresses of 50 friends, family members, 

neighbors, coworkers, fellow church members, etc., to whom you can send a sponsor form. It is 
also a fun way to see how many people you know (probably more than you expected)! 

 

NAME        ADDRESS      E-MAIL        PHONE  
 

 

IMMEDIATE and EXTENDED FAMILY 
1. _____________________________________________________________________________ 

2. _____________________________________________________________________________ 

3. _____________________________________________________________________________ 

4. _____________________________________________________________________________ 

5. _____________________________________________________________________________ 

6. _____________________________________________________________________________ 

7. _____________________________________________________________________________ 

8. _____________________________________________________________________________ 

 

FRIENDS and FAMILY FRIENDS 
9. _____________________________________________________________________________ 

10. ____________________________________________________________________________ 

11. ____________________________________________________________________________ 

12. ____________________________________________________________________________ 

13. ____________________________________________________________________________ 

14. ____________________________________________________________________________ 

15. ____________________________________________________________________________ 

16. ____________________________________________________________________________ 

17. ____________________________________________________________________________ 

 

NEIGHBORS 
18. ____________________________________________________________________________ 

19. ____________________________________________________________________________ 

20. ____________________________________________________________________________ 

21. ____________________________________________________________________________ 

22. ____________________________________________________________________________ 

50  



CLIENTS 
22. ____________________________________________________________________________ 

23. ____________________________________________________________________________ 

24. ____________________________________________________________________________ 

25. ____________________________________________________________________________ 

26. ____________________________________________________________________________ 

27. ____________________________________________________________________________ 

28. ____________________________________________________________________________ 

29. ____________________________________________________________________________ 

 

CO-WORKERS 
30. ____________________________________________________________________________ 

31. ____________________________________________________________________________ 

32. ____________________________________________________________________________ 

33. ____________________________________________________________________________ 

34. ____________________________________________________________________________ 

 

DENTIST, DOCTOR, HAIR STYLIST, ETC. 
35. ____________________________________________________________________________ 

36. ____________________________________________________________________________ 

37. ____________________________________________________________________________ 

38. ____________________________________________________________________________ 

39. ____________________________________________________________________________ 

 

PEOPLE IN YOUR SOFTBALL LEAGUE, CHURCH or SERVICE GROUP   
40. ____________________________________________________________________________ 

41. ____________________________________________________________________________ 

42. ____________________________________________________________________________ 

43. ____________________________________________________________________________ 

44. ____________________________________________________________________________ 

 

PEOPLE IN YOUR LEADS GROUP, ROTARY/LIONS CLUB  
45. ____________________________________________________________________________ 

46. ____________________________________________________________________________ 

48. ____________________________________________________________________________ 

49. ____________________________________________________________________________ 

50. ____________________________________________________________________________ 

 

 

 
 


